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THE FIVE CRITICAL QUESTIONS
There are Five Critical Questions
You Should Ask Every Financial
Advisor.

The financial services industry comprises a broad
range of professionals, each of whom, offer products
and services that may be suitable for the needs of the
client. Advisors may include stockbrokers, investment
advisors, banking, insurance providers and others, each
of whom will contribute to your financial portfolio's
performance and, more importantly, the eventual
valuation of your Legacy Plan.
Many advisors offer you their recommendations and
advice, based on their own experiences and the
providers they represent. As part of your own duediligence when selecting an advisor, there are a number
of important and critical questions, you need to ask
each resource, from whom you seek assistance.
We recommend that you ask the following five critical questions…
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THE FIVE CRITICAL QUESTIONS
“ Is my Legacy Retirement
Plan based on an opinion,
conjecture or actual facts? ”

The unfortunate fact remains that in today’s
financial services industry, financial advisors
dispense financial advice, based on their opinion,
not on real fact.
Budovitch Legacy Planning, conduct their proprietary approach,
based on evidence-based facts, not conjecture or current
opinion. Their approach and process uncovers client’s precise
needs, and provides unique and advanced solutions, based on
financial data and advanced financial modelling solutions.

THE FIVE CRITICAL QUESTIONS
“ Based on my needs and goals, what is
the most efficient strategy, to yield the
largest amount of funds and income, at
retirement, while paying the least
amount of tax? ”
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The most efficient and effective legacy strategy, requires
intricate planning, timely execution and continual
management and oversight. Your legacy plan, should be
based on the identification, review and creation of a
program that will generate the largest possible amount of
funds and income at retirement.

The Budovitch Legacy Planning approach takes an in-depth assessment into
the needs and financial objectives of their clients, to arrive at highly
advanced and innovative solutions, yielding the highest possible returns,
while minimizing taxes payable.

THE FIVE CRITICAL QUESTIONS
“ Does my Legacy Strategy have any
promises or assurances, that states
that if I can no longer make payments
into the plan, that payments will
continue to made for me? ”
As a professional, your daily demands on your
time may limit the opportunity to explore all
options and to determine if you have made the
right assumptions There may be potential risks you
are not aware of in the event of unforeseen
circumstances.
Budovitch Legacy Planning programs, are protected and
underwritten by Canada’s leading insurance carriers and provide
clients with the assurance that in the event of illnesss, disability or
death, payments will continue, or the program becomes fully paid
up.
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THE FIVE CRITICAL QUESTIONS

“ Are there other plans, aside from
the basic government-run programs
like RRSP's, RESP's, and TSFA's that
may be more suitable for me? ”

When establishing a Legacy Plan, it is essential to
include wherever possible, all of the available
government programs as they could certainly represent
additional and unexpected financial opportunity. The
problem is that at some point in time, all of these
programs, will convert to taxable income and as such,
may not be the best use of your liquid cash.
The Budovitch Legacy Planning approach takes into
consideration all existing government-run financial
programs, as a supplement or enhancement to the
overall Legacy Plan, thereby optimizing the financial
portfolio, not minimizing it.
Each plan generates the maximum return on our client’s investments,
while clients remain secure in the knowledge their funds remain
completely safe and protected from loss or market deterioration.

THE FIVE CRITICAL QUESTIONS
“ What can I expect my overall net
income to be, at retirement? ”

This may be very difficult for your advisor to give
you an honest and frank answer. Why? Because the
advisor may have based the recommendations on
views and opinions and not fact.
When planning for your retirement, you should
expect the guarantee of a specified minimum
income, based on the composition of your Legacy
Portfolio.
Budovitch Legacy Planning’s proprietary process and approach,
provides the “certainty’ of an exceptional retirement income,
coupled with the achievement of your long-term estate planning
objectives.
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About Budovitch Legacy Planning Inc.
Budovitch Legacy Planning Inc. is an independent authority on Legacy
Planning needs helping independent professionals and private business
owners solve their most pressing Legacy Portfolio objectives. Our clients
are peers and professionals who themselves understand that hope is not a
strategy when planning a legacy with certainty.
We are dedicated to engineering a strategic legacy planning program that
addresses the needs of today’s professional.
Our methods employ a rigorous discovery, assessment and visualization of
a client historical performance, current assumptions and future outcomes
applying evidence-based metrics based on fact, not opinion.
To find out how Budovitch Legacy Planning Inc. resolves these questions
and provides you with the financial certainty, control and clarity, you
demand, contact us at info@budovitch.ca, or request a personal
meeting, at 647 259-0779.
Visit us at www.budovitch.ca to subscribe to our ForeThought Series blog
and access exclusive services.

CLARITY. COMMITMENT. CERTAINTY. CONTROL.

www.Budovitch.ca

